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Is your dental practice ready to add an in-office specialist?

Incorporating a dental specialist into your general practice is designed to be fun, profitable and rewarding.  If you are interested in exploring this venture further, take this survey and find out if now is the time!
Please answer yes or no to the following questions.  The more “yes” answers—the more likely you are ready to add an in-office specialist.

1. My office collects more than 1 million dollars/year: ______
2. My office has more than 1,800 active patients: __________
3. My office has more than one general dentist: ___________
4. My office refers out at least two endo cases per week: _______
5. My office refers out at least three implant cases per month: ____
6. My office refers out at least three extractions per week: ____
7. My office has four or more operatories: ______


After completing this survey, please feel free to call or email me to schedule a complimentary 30 minute discussion.  Adding in-office specialists to our practice was the BEST decision we have ever made and I would love to help you too!


Best regards,

Paul

Paul M. Goodman, DMD
Founder, Rittenhouse Consulting, LLC
Director, Eastern PA and NJ
United Dental Brokers of America
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